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First Look at “Up and Coming” Opportunities

September 30, 2008 3-5 pm

PowerPoint Presentation Structure
Each presenter will have 10 minutes to present 5 power point slides on the following:

 

1. Scientific/Management Background 

a. Overview of team credentials (scientific, clinical, or management) 
2. Product/ Service 

a. Description (include pictures/diagrams if appropriate) including target buyers 

b. Status in Development 

c. Intellectual Property 
3. Value Proposition 

a. Current products/services in market 

b. Unmet needs 

c. How your product/service fills those needs (and any proof of claims) 
4. Next Steps in Development 

a. Timeline, milestones 

b. Funding requirements 

c. Thoughts about commercialization approach 
5. Contact information 

a. Contact person name, phone, e-mail
b. Company info (web site, etc.) 
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First Look at “Up and Coming” Opportunities

September 30, 2008 3-5 pm

Executive Summary Structure
Please provide a 1-2 page executive summary that contains the following information:

1. Business Overview (three sentence summary of the company’s business and

    investment opportunity)

2. Technology, Products and/or Services

a) The product or service to be commercialized from the company’s technology
b) The customer problem it solves

c) The company’s uniqueness and sustainable competitive advantage

3. Management Team, Board and Advisors
a) Senior managers and their relevant skills/experience

b) Key skills needed, positions to be filled
c) Directors, advisors, key collaborators

4. Unmet Medical Need and Market Potential


a) Incidence/prevalence and why the company’s solution is significant

b) Size and expected growth of the market

c) The current (or future) competitors, their products and strategies

5. Intellectual Property


a) Significant patents or other key intellectual property


b) IP ownership and licenses executed or in process

c) IP strategy

6. Capital Needs

a) Funds already invested by management and outsiders

b) Expected capital needs and timeframe for fundraising
d) Projected use of funds

7. Summary financial Information, with key assumptions

